
 
I could share a few predictions of what 2023 will look like with you, but if you have been reading 

this newsletter for any length of time, none of it would be surprising.   

   

Let’s just say it is the Age of the Buyer, and not just because the #buyerfirst book comes out in 

September- but because in the aftermath of the pandemic and in economic uncertainty- value is 

in the eye of the buyer. (It always has been, IMO.)  

   

And buyers are turning to digital channels to educate themselves even more and demand that 

sellers not only understand them and their world but are able to offer insights into their issues 

they don’t realize and identify quantifiable impacts of the solutions they offer.   

   

This means more change is coming, and we must be ready to adapt- nothing new there. It will 

require more behavioral change as sellers and business owners.   

   

A new year is a perfect opportunity to start a new habit and behavior for yourself or your team.  

   

Unfortunately, most people give up their NYE resolutions before February, and what most of 

them are missing in the big plans is how to maintain their motivation and keep themselves 

accountable.   

   

Which is what the last newsletter of the year is all about. No predictions on what will happen, but 

what you need to do to prepare yourself and your teams for whatever comes down the road in 

2023.   

   

Click here for the last Science-Based Sales Tip of 2022.  

   

I hope you had the best holidays and are looking forward to a future of possibilities in 2023.  

   

Cheers!  

Carole  

 

 

 

https://www.unboundgrowth.com/blog/data-analysis-on-the-impact-managers-have-motivating-salespeople
https://www.unboundgrowth.com/blog/your-quota-is-not-a-personally-meaningful-goal
https://www.unboundgrowth.com/blog/how-accountability-impacts-on-salespeople-according-to-data
https://youtu.be/1yp9PpvNDDk


Upcoming Events  

 

   

 

  

 

  

  

  

https://hsctaimages.net/ctas/v2/public/cs/ci/?pg=cb8e4015-7107-46ea-ae66-151be9596ffa&pid=55042&ecid=&hseid=&hsic=false
https://hsctaimages.net/ctas/v2/public/cs/ci/?pg=1d8a05d3-a1de-4a5f-a19e-8070116c9f12&pid=55042&ecid=&hseid=&hsic=false
https://hsctaimages.net/ctas/v2/public/cs/ci/?pg=6804e434-9ee9-44b5-bdec-f431c597805a&pid=55042&ecid=&hseid=&hsic=false


Past Events  
  

  

 
  

Past #BuyerFirst Ask Me Anything with Carole Mahoney  

   

Did you:  

● Miss a live stream?  

● Or just want to refresh your notes?  

  

 

  

  

  

        

  

  

https://hsctaimages.net/ctas/v2/public/cs/ci/?pg=766bd698-22ea-4b5f-a9a2-1a26a3e0f4c3&pid=55042&ecid=&hseid=&hsic=false


 

  

https://www.amazon.com/Self-Care-Mindset-Rethinking-Well-Being-Work-Life/dp/1119986850/
https://hsctaimages.net/ctas/v2/public/cs/ci/?pg=4180412f-a7c4-46c9-90ea-1ad9c012317d&pid=55042&ecid=&hseid=&hsic=false


  
  

  

Visit The Unbound Growth Library  

   

Check Out My Latest Released Podcasts  

From Our Clients  

“You can't go wrong hiring Carole as a coach, a speaker, a facilitator, or moderator."  

- Lauren Bailey - Founder & President, Factor 8 | Founder, #GirlsClubFounder  

  

  

 

 

 

  

  

  

  

  

  

   

  
  

  

  

  
 

https://www.unboundgrowth.com/the-unbound-growth-library
https://www.unboundgrowth.com/en-us/podcast-recordings

